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PACKAGE

10 BE WORKED THROUGR IN CONJUNCTION WITh VD \/I i}
HTTP://TINYURL.COM/LODKVAPACKAGELESSO

WHEN CREATING PACKAGES THINK ABOUT WHAT BRUTSE YOU ARE GOING T0 SOLVE FOR YOUR CLIENTS N
(ONJUNCTION WITH WHAT 1§ SCALEABLE TN YOUR BUSINESS. WHAT CAN YOU ACKIEVE EASTLY WITHOUT WORKING
LONG HARD HOURS. REMEMBER T WANT YOU T0 MAKE MORE MON Y THAN THE AVERAGE VA SO YOU HAVE TO WORK
SMARTER NOTHARDER.

10U WILL ALSD HAVE TO DECTDE WHTCH METHOD YOU WANT T0 USE WHEN DESTGNTNG YOUR PACKAGES AND MY
PREFERENCE AS T MENTION TN MY VIDED 15 0 REVERSE ENGINEER TT. ETTHER PTCK A PACKAGE PRICE OR NUMBER OF
CLLENTS YOU WANT AND THEN WORK BACKWARDS 10 DESTGN WHAT YOU CAN INCLUDE T0 BRING UP THAT VALUE.

[FYOU HAVEN" T CHECKED OUT THE PACKAGE CHECK LTST T TNCLUDED N THE EMATL MAKE SURE YOU DO AS TT OIS
I;

OVER THE FACT THATYOU DO NOT NEED TO ADVERTISE THESE PACKAGES. WE DON' T WANT CLIENTS 10 FEEL LTKE
ANOTHER NUMBER...MORE OFTEN THAN NOT THESE PACKAGES ARE JUSTTO MAKE TT EASTER FOR YOUR T0 SELL YOUR
SERVIECES IN A BUNDLE RATHER THAN BY TIME.
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LETS ASSUME YOU WILL PICK OPTION 2 FOR NOW AND DO SOME CALCULATIONS. EVEN TF YOU DON'T WANTT0 USE
THIS METHOD, TTS VALUABLE TO WORK OUT THE FORUMLA S0°YOU KNOW WHAT YOU ARE UP FOR.

WHAT DO YOU THINK 15 THE BIGGEST PACKAGE YOU CAN SELL ON A WEEKLY BASTS BASED ON PRICE

WEEKLY (LT NHN\/ ESTMENT: §

$100,000 /5 Weeks - $1,113

HOW MANY P A[KAG[S” DO YOU NEED 1O SELL IN ORDER T0 AT M 123 PWT FOR EXAMPLE, $120 GOES INTO
b1, 123 10 TIMES. THATWOULD MEAN YOU NEED AT LEAST 16 CLLENTS AT THAT WEEKLY PACKAGE.

NUMBER OF CLTENTS NEEDED

NOW LET ME ASK YOU THISI THE NUMBER OF CLTENTS YOU NEED.... TS TT SMALLER THAN YOU REALTSED!

NOW TAKE A MOMENT T0 THINK ABOUT HOW "DOABLE" THAT NUMBER OF CLIENTS 15 T0 MANAGE BASED ON YOUR
LLST THERE TS NO RTGHT OR WRONG ANSWER. TF YES THEN AWESOME. IF NO, THEN TNCREASE YOUR PACKAGE
PRICE (THE WEEKLY CLTENT INVESTMENT) AND ADJUST THE NUMBER OF CLIENTS YOU NEED TO GET.
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NOW WHATT NOW YOU BUTLD WHAT WOULD BE TNCLUDED TN SATD PACKAGE! REFER BACK TO YOUR LTST IN YOUR
IDENTLITY MODULE TF NEED BE.

WHAT “FREE OF YOUR TIME™ BONUSES COULD YOU ADD TN T0 MAKE 1T MORE VALUABLE. THINGS THAT THE CLIENT
WILL LOVE, BUTDON" T COST YOU MUCH MORE (IF ANY) OF YOUR TIME
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WHAT COULD BE A COOL SEXY NAME THAT YOU COULD CALL YOUR PACKAGE! THINK ABOUT THE BRUTSE YOUR A
SOLVING AND SEE TFYOU CAN INCORPORATE THE LANGUAGE INTO THE TTTLE

FOR EXAMPLE: SOCTAL MEDTA SUPPORT TS BORING AS ANTTHING!! BE CREATLVE, BE ORTGINAL - DON TBE BORING.
WATCH THTS VIDEQ FOR MORE CLARTFICATION HTTP://TINYURL.COM/ORIGINALVA

AGATN GO BACK AND THINK ABOUT TF YOU HAD 20 CLTENTS ON THTS PACKAGE. WOULD TTBE DOABLE (EVEN TF YOU
EDED A TEAM MEMBER). CAN TTWORK? DON' T CREATE SOMETHING THAT TS T00 HARD T0 MANAGE OR SELL.

STMILARLY DON' TGO AND SPEND $85 AND TIME ON YOUR WEBSLTE UPDATING THIS NEW PACKAGE INFORMAHON
(REATING FLYERS ETC FIRSTWE SELL, THEN WE MAKE. YOU ALWAYS ALWAYS SELL BEFORE YOU CREATE.._THAT WAY YOU
DON' T WASTE TIME ON SOMETHING POTENTIAYL NOBODY WANTS!

IN A FEW DAYS TWLLL SEND YOU SOME INFORMATLON REGARDING PRICING. L WANT T0 DO 1T SEPARATE AS TTS A
BIG TOPTC, WITH BTG FEARS AND CHALLENGES FOR MANY VAS. KEEP YOUR EYES PEELED :)




